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l.LE.Canada thanks the following key sponsors for their support of this conference:
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DOIID The world’s local bank

www.dominiongroup, com

Regular updates to the agenda, speakers, trade show and sponsorship opportunities, are posted to:
http://www.iecanada.com/events/2009/78th_Annual_Conference/78th_Annual_Conference.htmi,
or contact Jesse Arsenault at 416-595-5333 ext. 37 or e-mail her at jesse@iecanada.com.
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Message from the President

Globalization creates opportunities, and adds complexity and risk
to supply chain management. The global trade compliance team
has become a critical part of corporate global trade management. In
an April 2008 survey conducted by Aberdeen Group, a leading pro-
vider of fact-based research, almost three quarters of all exporters
and importers surveyed are currently in the process of improving
their global trade compliance practices, with an additional 21 per
cent reporting that they planned to begin improvements in 2008.

Success in global trade management depends on people, process and
technology. Tough economic times provide an ideal opportunity for
companies to invest in training their staff and streamlining their
business processes, and in strengthening their customer relation-
ships by offering more efficient and timely deliverables. And all this
must be done while complying with ever-changing government
regulations.

Visionary leaders know that when their staff attend events and con-
ferences, they are gaining an edge over their competition. Confer-
ences increase an organization’s collective knowledge base, create
valuable networking opportunities, solidify client relationships, pro-
vide a unique opportunity to make new contacts for future business,
and allow industry colleagues to exchange ideas and practices which
will ultimately help their companies to achieve long-term prosperity.

Mary Anderson . . .
President of I.E.Canada This three-day conference has been designed to give you the tools to

become, and stay, best-in-class in global trade management and fea-
tures keynotes, plenary sessions, concurrent sessions, and panels.

Please take a few minutes to review the conference brochure. By registering for this event today, you will guarantee your place among
this highly qualified group of individuals from the trade compliance field, many of whom are leaders in the area of global trade man-
agement. |.E.Canada is delighted to include the following keynote speakers at this year’s conference:

Future Direction of Canada—U.S. Border Management
Ron Rienas, General Manager, The Buffalo and Fort Erie Public Bridge Authority

Global Economic Outlook — Impact on Canadian Importers & Exporters
Peter Hall, Chief Economist, Export Development Canada (EDC)

Canada-U.S. Trade Policy Agenda—Where Next?
Eric Benjaminson, Minister Counselor for Economic, Enerqy and Environmental Affairs, Embassy of the United States of America

Green Supply Chain Management — The Path to Profitability
Bob Armstrong, President, SCL (Supply Chain & Logistics Association Canada)

l.E.Canada’s Inaugural CATIE Awards Dinner will be featured at the end of day one and will highlight the best of the best in interna-
tional trade and customs. For the latest information on the awards dinner and ceremony, please contact Jesse Arsenault by phone at
416-595-5333 ext. 37 or e-mail at jesse@iecanada.com.

[Took forward to meeting as many of you as possible during I.E.Canada’s 78th Annual Conference and Trade Show!

Sincerely,
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Trade Show and Sponsorship Opportunities

The trade show will take place on the first two days of the con-
ference and is an excellent way for delegates to view services
to Canada’s trade community all at one place. Delegates will
be encouraged to view each trade show booth via “Passport to
Prizes” where delegates will meet each exhibitor in order to
qualify for winning prizes during the conference.

Sponsorship opportunities are available to companies wishing
to promote their corporate brand to this unique gathering of
trade, customs, finance, and supply chain professionals.

For information on the trade show and to discuss what spon-
sorship opportunities are available, or to have a package
uniquely customized for you company, please contact Jesse
Arsenault by phone at 416-595-5333 ext. 37 or e-mail her at
conference@iecanada.com.

I.E.Canada is committed to helping you make the most of your
investment.

Thank You to Our Sponsors
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Trade Show Participants include:

American Association of Exporters and Importers
(AAEI)

BSI Group

Canadian Anti-Counterfeiting Network
Canada-Ontario Export Forum (COEF)/Ministry of
Economic Development

Canadian Sailings Magazine (Media Sponsor)
Carson International

Custom House (Bronze Sponsor)

E.J. Brooks Industries Ltd.

FITT

Hong Kong Trade Development Council (HKTDC) /
Hong Kong-Canada Business Association (HKCBA)
ICPA Inc.

IES, Ltd.

Mercury E-Portal Solutions

Russell A. Farrow Limited
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Schenker of Canada Ltd.

Statistics Canada
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Agenda for Monday October 19, 2009 — Tools to Success in Global Trade Management

8:00 am

8:30 am
8:40 am

9:20 am

10:20 am
10:50 am

Noon

Registration—Trade Show Viewing Begins—Continental Breakfast

Welcome & Opening Remarks

Opening Keynote Speaker: Future Direction of Canada-U.S. Border
Management

The Buffalo and Fort Erie Public Bridge Authority, also known as the Peace
Bridge Authority, is a bi-national compact, public benefit corporation that
owns and operates the 82 year old Peace Bridge between Buffalo, New York
and Fort Erie, Ontario. The Peace Bridge Authority is also the landlord for
the Canada Border Services Agency and Department of Homeland Security.
It is governed by a ten member bi-national board of directors, five ap-
pointed by the Minister of Transport in Canada, and five from the State of
New York. The Peace Bridge is the busiest Canada-U.S. border crossing for
cars and the 3" busiest for commercial vehicles. Find out what the current
challenges are for managing the border and its future direction.

Getting Budget for Trade Compliance Projects while Maximizing Your
Return on Your Investment
Leaders in global trade compliance are more likely to centralize global trade
compliance operations at the enterprise level and more likely to involve the
executive management in global trade compliance initiatives. If your com-
pany is not yet focused on improving global trade compliance, now is your
time to build a strong case to attract executive attention. With the knowl-
edge gained in this session you will:
. Know how to sell what you can accomplish
Be able to better educate management regarding risk
Have a better understanding of upper management expectations and
how to define key performance indicators (e.g. 30% improvement in
trade compliance)
Appreciate that being visible means being prepared to be a “line item”
Know how to incorporate compliance into contracts for both sales and
purchasing
Understand how transportation/logistics support customs compliance

Refreshment Break & Trade Show

Best Practices to Build a World Class Global Compliance Team —Staffing
Considerations

In a recession, most businesses react by spending, investing and experiment-

ing less. Visionary leaders recognize that now is the time to invest in people
in order to make business processes more efficient and strengthen supplier
and customer relationships. Top executives of leading corporations benefit

from the skill, ability, and retention of their best employees. Continuing edu-

cation and training, as well as networking, are key components to the devel-

opment of professionals to teach them new strategies and how to apply best

practices. However, some companies simply do not have the resources they
need to train internal staff. When does it make sense to outsource these
services and when is it beneficial to train employees? Learn from the busi-
ness model UPS uses and find the best fit for your organization.

Keynote Luncheon Address: Global Economic Outlook—Impact on Ca-
nadian Importers & Exporters

Governments and financial institutions around the world have imple-
mented stimulus packages to jump start their economies and are continu-
ing to monitor the businesses environment to ensure these stimulus pack-
ages are working. Find out from a leading Canadian economist what the
latest status is on these packages, the current positions of the Canadian,
U.S. and world economies, and the ultimate impact to Canadian importers
and exporters. You will also get updates on the forecast for oil prices and
the Canadian and U.S. dollars and hear about the opportunities that exist
for global companies during this time of dramatic economic change.
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Sponsored by Miller Thomson LLP

Mary Anderson, President, |.E.Canada

Ron Rienas, General Manager, Buffalo and
Fort Erie Public Bridge Authority

Moderator: Cora Di Petro, Vice-President
and General Manager, Livingston Interna-
tional

Karl J. Riedl, Director of International Trade
Regulations, Robert Bosch LLC

Farley Genge, Americas Regional Customs
Leader, General Electric Canada Inc.

Norm Schenk, Vice-President & Trade Com-
pliance, UPS

Alexandra Latham, Customs Compliance
Manager, Costco Wholesale Ltd.

Peter Hall, Chief Economist, Export Develop-
ment Canada (EDC)



Canadian Association of
Importers and Exporters

Association ca?aq_lie‘nne des™
impo t exportateurs

es imiTrade and Customs — as of 16/10/2009 ¢

Agenda for Monday October 19, 2009 — Tools to Success in Global Trade Management

2:00 pm

or 2:00 pm

3:15 pm
3:45 pm

5:00 pm

Session A: Best Technology Practices to Improve Supply Chain Visibility
and Logistics Control via Enterprise Resource Planning (ERP) Systems
The global trade management software market is expected to grow 10.1%
annually as more and more companies recognize that technology can
unlock hidden values in global trade management and minimize the risks
of non-compliance. Whether a company chooses to customize its own tech-
nology, or to outsource the work to a service provider, will depend on that
company’s IT infrastructure and its support capability. When evaluating
service providers, companies need to ensure that they have access to
timely, complete and accurate trade content for both the export and import
functions. Find out from leading technology and software providers the
options available for streamlining your import and export processes across
all of your business units in order to meet global market demand and in-
corporate new government regulations while reducing global supply chain
costs and minimizing trade compliance risks.

Session B: Finance Tools and Strategies for Canadian Exporters and

Importers

. Find the right hedging strategies to deal with exchange rate fluctua-
tions to fit your company today and in the future.
Learn how to use your financial tool kit to strengthen the relationship
with your suppliers, improve payment predictability, and to minimize
interruptions in your supply chain.
Hear about the insurance tools available to exporters/importers to
help minimize risks.

Refreshment Break & Trade Show

Case Study — The Makings of an Effective Global and Canadian Trade
Compliance Organization

Walk away with a framework for developing a strategy to create a leading
edge trade compliance program for Canada and globally. You will learn
how the four key categories of trade compliance align to deliver compliance
and value to a company:

1. Trade Compliance—Do it right: Adherence to customs regu-
lations for import and export including tariff and country of
origin determination, valuation, validation of free trade pro-
grams, identifying and acting on risk areas, and other related
items.

2. Trade Security — Protect assets/limit threats: Ensuring as-
sets are protected throughout the supply chain. Participation
in formal security programs like CTPAT / TSA programs/AEO/
PIP.

3. Trade Operations—Manage the business: Measure and act
on metrics showing speed to market, compliance levels of
brokerage and duty spend management.

4. Trade Policy— Advocate and protect interests: Adapting to
and influencing legislation affecting trade compliance.

You will also learn how to:
Keep an executive balance sheet of accomplishments/settlements/
opportunities
Develop a government partnership strategy —understand the expec-
tations/commitment needed/value going in and then measure it.

End of Day One — I.E.Canada Inaugural CATIE Awards Dinner

An Awards Dinner will be held for companies that have shown leadership
in the area of global trade and customs. For more details including spon-
sorship opportunities, please visit http://www.iecanada.com/events/2009/
CATIE_Awards/2009_CATIE_Awards.html or call Jesse Arsenault at 416-595-
5333 ext. 37 or e-mail jesse@iecanada.com.

Moderator: Molly Zito, Director, Compli-
ance and Global Transportation, Avnet
International Canada

Kenneth Harris, Managing Partner, MK
Data Services

Kevin McCollom, Head of Solution Manage-
ment—Global Trade Services, Business Unit
Governance, Risk, and Compliance Product
Technology Unit, SAP Labs, LLC

John Bescec, Trade Director, Americas,
Microsoft Canada Co.

Moderator: John Mcpherson, Senior Sup-
ply Chain Advisor, Export Development
Canada

Brad Evans, Business Development Execu-
tive, Custom House

Henry Park, Vice-President, Head of Trade
and Supply Chain, HSBC Bank Canada

Matt Guarrera, Director, Global Trade Com-
pliance, Covidien

Eugénie Daigneault, Manager of Trade Com-

pliance and Transportation, Covidien Can-
ada

Title Sponsor:

HSBC <»

The world's local bank
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Agenda for Tuesday October 20, 2009 — Capitalizing on Trade and Streamlining Customs Procedures

or

or

8:00 am
8:30 am
8:40 am

9:10 am

9:10 am

10:40 am
11:10 am

11:10am

Registration—Trade Show Opens—Continental Breakfast
Welcome & Opening Remarks
Keynote Address: Canada-U.S. Trade Policy Agenda — Where Next?

Session C: Trade Track — Canada’s Trade Opportunities with the U.S., Europe
and China/India
. U.S.—Understanding the recent upsurge in “Buy American” requirements in
state and local infrastructure buying, and perspectives on where opportuni-
ties for Canadian companies remain open
Asia—Business and legal challenges in concluding supply and manufacturing
agreements with Chinese and Indian partners; continued risks on the anti-
dumping and countervailing duty front
Europe — New EFTA Free Trade Agreement and how to benefit from the im-
plementation of the agreement; update on the Comprehensive Economic
Partnership Agreement (CEPA) and the status and scope of the negotiations,
implications of CEPA on other Canadian economic agreements; benefits for
Canada and key impediments to success.
Session D: Import Track — ACl/eManifest Update & Walk Through
Phase Ill of ACl is intended to enhance highway and rail security and expedite
trade processing at the border by developing and implementing electronic mani-
fest reports. Systems for the transmission of eManifests by highway carriers are
scheduled to be available by spring 2010, becoming mandatory in spring 2011.
Under Phase Ill, im ortersﬁl)rokers will also have to transmit a separate importer
admissibility data (IAD) set electronically in advance in all modes of transporta-
tion. This requirement is similar to the 10+2 importer security filing currently
being implemented in the U.S. Phase Ill of eManifest is scheduled to be fully im-
plemented by the end of 2012. It will have a dramatic impact on business proc-
esses for carriers and importers and will require all parties in the supply chain to
work together to ensure that the right information gets to the right place at the
right time. This session will address the latest developments under eManifest and
the related Advance Trade Data Initiative and the lessons that can be learned from
the U.S. experience. In addition, panelists will conduct a brief walk through exer-
cise to identify the impacts of ACl/eManifest on importers, carriers, customs bro-
kers, freight forwarders and other actors in the supply chain.

Refreshment Break & Trade Show

Session E: Trade Track — Proximity Sourcing Versus Low-Cost Country Sourc-
ing — A Look at Mexico
Many companies source products from low-cost countries based on direct per unit
costs as opposed to total supply chain costs. As distribution costs grow as a per-
centage of total costs, it makes sense to consider proximity sourcing. Whether you
are a manufacturer, wholesaler/distributor, or retailer looking to source competi-
tively priced components or products, “close proximity sourcing” is the latest trend
for global businesses to gain competitive advantage. This session will focus on the
advantages of sourcing from Mexico.

Key considerations to close proximity sourcing

Companies that have shifted their sourcing from other regions to Mexico

Benefits provided under NAFTA

Session F: U.S. Customs and Border Protection (CBP) Update — How to Suc-
cessfully Implement the Importer Security Filing (10+2)

The new CBP "10+2" security filings will radically change how U.S. importers con-
duct supply chain logistics. Marine carriers will be required to submit two addi-
tional data elements 24 hours prior to arrival in the U.S., and importers to elec-
tronically transmit 10 additional data elements, eight at least 24 hours before the
lading of ocean containers at the foreign port and the remaining two at least 24
hours prior to arrival. These new security filings will soon become a mandatory
part of daily life for many importers and represent one of the biggest changes to
affect the security environment. Arecent study has estimated the annual costs of
the 10+2 requirements to be US$20 billion. Canadian importers who import into
Canada through the U.S. or have cargo on ships stopping at U.S. ports are also im-
pacted by these new requirements. Moreover, similar security filing requirements
are planned for Canada under the Advance Trade Data Initiative and eMani-

fest. Learn about the latest developments, the impact on the global community,
and the key tools you need to design and build your database to accommodate
these new security filings.

I.E.Canada’s 78th Annual Conference & Trade Show //p 6

Mary Anderson, President, |.E.Canada

Eric Benjaminson, Minister Counselor for
Economic, Energy and Environmental Affairs,
Embassy of the United States of America

This session is supported by Foreign Affairs
and International Trade Canada (DFAIT).

Moderator: John Tennant, Managing Partner,
W2N2 Partnership

Darrel Pearson, Partner, Bennett Jones LLP
Paul Lalonde, Partner, Heenan Blaikie LLP

Gilbert Lee Sandler, Senior Partner, Sandler,
Travis & Rosenberg, PA.

Moderator: Carol Osmond, VP, Policy,
I.E.Canada

Mike Leahy, Director, eManifest Business De-
sign and Development Division, CBSA (Canada
Border and Services Agency)

Renate Jalbert, Managing Director, Regulatory
Affairs, Federal Express Canada Ltd.

Carol Buckton, Senior Director, Trade Logistics,
Siemens Canada Limited

Oryst Dydynsky, Vice-President, Cross Border &
Regulatory Affairs, The Descartes Systems
Group Inc.

Moderator: Carol Osmond, VP, Policy,
I.E.Canada

John O’Reilly, Director, Customs and Traffic,
Toshiba of Canada Limited

Carlos Pujalte, Consul General, Consulate
General of Mexico and Jose Antonio Peral,
Trade Commissioner, ProMexico/Trade Com-
mission of Mexico

John Ferguson, VP International, Schneider
Logistics

Moderator/Speaker: Beth Peterson, President,
BPE, Inc.

John Jurgutis, Program Manager, Importer
Security Filing (10+2), U.S. Customs and Bor-
der Protection

Matt Gersper, President, Global Data Min-
ing, LLC

Melissa Irmen, VP of Products and Strategy,
Integration Point

Steve Letourneau, Manager, Harmonized
Risk Scoring and Advance Trade Data, Can-
ada Border Services Agency
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Agenda for Tuesday October 20, 2009 — Capitalizing on Trade and Streamlining Customs Procedures

12:30 pm

2:00 pm

or 2:00 pm

3:15pm
3:45 pm

or 3:45pm

5:00 pm

Keynote Luncheon Address: Green Supply Chain Management—The Path to
Profitability

SCL (Supply Chain & Logistics Association Canada) partnered with Industry Canada
to review the benefits of adopting Green Supply Chain Management practices to
improve business competitiveness. The first comprehensive Canadian reports that
resulted from this partnership will be released in the fall of 2009 and will focus on
three sectors: logistics and transportation services, retail and consumer products,
and manufacturing. These reports will provide industry with the latest key perform-
ance indicators, best practices and future trends as benchmark tools to develop their
own business case and roadmap for implementing an action plan that highlights
the competitive advantages that best-in-class businesses receive. This session will
provide an exclusive overview of the findings in these reports.

Session G: Import Track—Extended Producer Responsibility (EPR) and the Im-
pact on Canadian Importers and Manufacturers
EPR requires manufacturers, brand owners and importers to assume responsibility
for the costs associated with the environmental impact of their products. This re-
sponsibility extends throughout a product’s lifecycle, including its design, manufac-
turing, packaging, transportation, product use, and ultimately diversion or dis-
posal. Each province handles waste diversion separately, with disposal fees varying
from one province to another. The potential costs to business and administrative
burden are staggering. Find out:

Efforts to coordinate EPR requirements provincially and nationally and develop

a national action plan

The impacts on your business and supply chain systems

Programs and strategies for addressing EPR requirements

Session H: Export Track — U.S. Customs and Border Protection (CBP) Update:
How to Leverage Automated Commercial Environment (ACE) and The Reports to
Enhance Your Compliance Practices

Refreshment Break & Trade Show

Session I: Consumer Product Safety & Customs Compliance

This session will deal with the intersection between consumer product safety re-
quirements and the customs professional's responsibilities in supply chain manage-
ment and customs compliance. There will be an overview of the key legislative
changes in Canada and the U.S. that impact importers and hence the customs com-
pliance professional. There will also be a review of the increased responsibilities to
the customs group, including the implementation of procedures and processes ei-
ther internally or with the help of your service provider to meet the new require-
ments and limit liability. This session will also address counterfeit and pirated goods
and best practices to avoid infiltration of these products into your supply chain.

Session J: CBSA Update — Future of the CSA Program and PIP Update

As CBSA moves forward with Phase Il of the Advance Commercial Information/
eManifest initiative, what is the future of the Customs Self-Assessment (CSA) pro-
gram? The importing community has been advocating for years for an alternative
clearance option for offshore imports and other situations where CSA clearance is
not currently available. This session will provide an overview of the CSA program
and its future direction; outline CBSA's proposals to create an alternative clearance
option and address other issues relating to the CSA program; and explain what these
proposals mean for importers. An update on the Partners in Protection (PIP) pro-
gram will also be provided, including the status of mutual recognition with the U.S.
Customs-Trade Partnership Against Terrorism and similar programs in other coun-
tries, and the future relationship between PIP and CSA.

End of Day Two—Networking Reception & Casino Night

Bob Armstrong, President, SCL

Moderator: Carol Osmond, VP, Policy,
I.E.Canada

Warrington Ellacott, Senior Manager, Gov-
ernment Relations, Whirlpool Canada,
North America Region

David C. Adams, President, Association of
International Automobile Manufacturers
of Canada

Patrick Barrett, Operations Specialist,
U.S. Customs & Border Protection (CBP)

Robert A. DeCamp, Director, Regulatory
Affairs, A.N. Deringer, Inc.

Farley Genge, Americas Regional Customs
Leader, General Electric Canada Inc.

Moderator & Speaker: Charles Samuels,
Member, Mintz Levin & General Counsel,
Association of Home Appliance Manufac-
turers

Warrington Ellacott, Sr. Manager, Govern-
ment Relations, Whirlpool Canada

Brian Isaac, Partner, Smart & Biggar &
Chair, Canadian Anti-Counterfeiting Net-
work

Moderator: Emil Fiorantis, VP, Operations,
Dominion Customs Consultants Inc. and
Co-Chair of I.E.Canada’s Trade Security
Committee

Lorne Lawson, Director General, Border and
Compliance Programs Directorate, CBSA

Claude St-Denis, Director, Policy and Pro-
gram Development Directorate, CBSA

Sandra Hodgkiss, Compliance Manager,
General Motors of Canada Ltd.

Sponsored by

QCARROLLTON

TEXAS
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Agenda for Wednesday October 21, 2009 — Best Practices in Export and Import Compliance

or

or

8:30 am

9:00 am
9:10 am

9:10 am

10:40 am
11:00 am

11:00 am

Registration—Trade Show Opens—Continental Breakfast

Welcome & Opening Remarks

Session K: Export Controls — Overview of Export Control Regimes from
a Canada and a U.S. Perspective

The Canadian Export Control Regime
Canadian export controls and trade sanctions
Canadian Controlled Goods Program
Canadian Blocking Order with respect to the U.S. Embargo against
Cuba

The U.S. Export Control Regime
The four concepts essential to understanding U.S. export and re-export
controls
Latest on U.S. government’s definition of Canadian “Dual Nationals”
How to make the ITAR Canadian exemptions work to your advantage
Making your export compliance program a competitive advantage with
U.S. customers
Session L: Import Track — CBSA Update — AMPS Review & CBSA’s Har-
monized System (HS) Compliance Strategy
Risk based approach for new penalties
Revised penalty levels
‘Reason to Believe' and how it arises
Trade community's issues not resolved: absolute liability, volumetrics,
third party liability, appeals
Implementation schedule
CBSA's HS compliance strategy

Refreshment Break

Session M: Export Controls Track — Practical Considerations Under
Canada’s Export Control Regime

Export Controls

. How to obtain an export permit
Today’s export control regimes and how they may affect your commer-
cial activities
The basics needed to assess the state of your export control compliance
Effective solutions to bring a company into compliance
The Export Controls Handbook 2009

Controlled Goods Program

. Legal requirements: responsibilities of designated officials, security
assessments, security plans, record keeping
Responsibilities and common errors made by registrants
Controlled goods program compliance inspections: process, how com-
panies should prepare for them and what PWGSC will be looking for

Session N: Import Track — When Inter-Company Payments are Subject
to Customs Duty
Often companies enter into inter-company cross border agreements regard-
ing shared services. The cost for these services is usually accounted for in a
transfer pricing agreement or by a separate charge. The recent introduction
of Memorandum D13-4-13 Post-Importation Payments or Fees “Subsequent
Proceeds” should motivate every company that trades with related parties
to review their existing inter-company agreements. By attending this ses-
sion, you will be able to raise this very current topic with your CFO or other
financial oversight persons. Find out:
. Transfer Price versus Value for Duty: What is the difference?

What are subsequent proceeds?

The potential impact of Memorandum D13-4-13

Sales between related corporations: dealing with dutiable elements

I.E.Canada’s 78th Annual Conference & Trade Show //p 8

Mary Anderson, President, |.E.Canada

Paul D. Burns, Partner, Baker & McKenzie
LLP

Gary L. Stanley, President, Global Legal
Services, PC

Rachel Auclair, Director, Compliance
Management Division, CBSA

Shane Brown, Partner, Gottlieb & Associ-
ates, I.E.Canada Representative, Border
Commercial Consultative Committee’s
AMPS Subcommittee

Lynne C. Sabatino, Senior Export Controls
Officer, Foreign Affairs and International
Trade (DFAIT,

Jake McDermott, Acting Head— Outreach,
Controlled Goods Directorate, Public
Works and Government Services Canada

Joseph P. Brick, National Practice Leader,
Trade and Customs, KPMG LLP

Daniel L. Kiselbach, Partner, Miller Thom-
son LLP
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Agenda for Wednesday October 21, 2009 — Best Practices in Export and Import Compliance

or 11:00am

12:30 pm
1:30 pm

or 1:30pm

2:15pm
2:30 pm

or 2:30pm

3:45 pm
4:00 pm

Session N (continued)
. Dealing with inter-company payments such as:

a. Payments based on the resale of the goods that cannot be related

by the importer to services received;

Management or administration fees;

Fees for research and development;

Shared costs for worldwide marketing or promotion;

P anc

not captured in the selling price and recovered after importation;
f. Interest on deferred payments; and,

Other payments made after importation.
Gettmg ready to review existing agreements
Elements needed in new agreements to ensure compliance

Corrections/disclosures respecting post importation price adjustments

Networking Lunch

Session O: Export Controls Track — Why We Need Canada Border Ser-
vices Agency Enforcement

Session P: Import/Export Track: Statistics Canada Update
Latest developments regarding Statistics Canada’s upcoming project
to reduce the number of HS import codes
Electronic reporting for exporters
New database to provide users with free access to HS 6-digit import
and export data

Afternoon Refreshment Break

Session Q: Export Controls Track — Canadian versus U.S. Re-export—A
Practical Business Perspective—Case Studies
By attending this session ,you will find out what Canadian exporters need
to understand about the U.S. Export Administration Regulations (EAR).
What you need to look out for
When these re-export rules apply to you
How to classify goods in the EAR
Country chart
License exceptions
End-Use and End User Controls
Understanding how to properly use the “de minimis” provision
Recording keeping issues

Session R: Import Workshop — Tariff Classification — How to Accu-

rately Classify Your Imported Product

This interactive session will provide a primer on tariff classification, in-

cluding practical examples, and will cover:

. Applying General Interpretative Rules (GIR) and Legal Notes
Classification in your compliance strategy, including the importance
of National Customs Rulings and understanding “reason-to-believe”
Corrections under Section 32.2 of the Customs Act
Recent CITT decision/appeals involving tariff classification

Closing Remarks

End of Conference
Upcoming L.E.Canada Conferences and Events: www.iecanada.com

November 23—25, 2009: Customs Duty and International Trade Course
Toronto Airport Marriott, 901 Dixon Road , Toronto

April 19 — 21, 2010: Emerging Issues in Customs & Trade Conference
Toronto Hilton Airport Hotel, 5875 Airport Road, Toronto Airport

Overhead expenses related to the manufacturing of the goods but

Rick Herringer, Director, National Security
Division, Intelligence Directorate, Enforce-
ment, Canada Border Services Agency
Craig Kuntz, Director, International Trade
Division, Statistics Canada

Salaam Yitbarek , Systems Analyst/DBA,
Oracle Technology Centre, Statistics Canada

Sponsored by Naylor Publications

Moderator: Joy L. Nott, Vice-President,
JPMorgan Global Trade Management Con-
sulting

Carol Buckton, Senior Director, Trade Logis-
tics, Siemens Canada Limited

Debra Dinger, Global Trade Compliance
Operations, Nortel Networks

Olga Morgan, Senior Customs Compliance
Manager, Toromont Industries

Paul J. Coulombe, Consultant, Russell A.
Farrow Limited

Mary Anderson, President, I.E.Canada
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Registration Form

Telephone: 416-595-5333 ext. 37 To register by phone, please have credit card ready.

Fax: 416-595-8226

Mail: l.E.Canada, 160 Eglinton Avenue East, Suite 300, Toronto, ON M4P 3B5 Attention: Conference Department
Company Name

Name

Title E-mail

Mailing Address

City Province/State Postal Code

Telephone ( ) Fax ( )

Choose from the following registration options:

o Three Day o Two Day o One Day o Luncheon o Corporate Table o Day 1 orDay2 l-E-Cam;dai; avrfOU_d
Package* Package Package Only At Luncheon Reception z}fﬁg%geolomeft
courses and credit}s].
* Organizations suc
Best Value! 0 Oct.19 & 20 o Oct.19* o Oct.19 o Oct.19 o Oct.19 as FITT and CSCB
(includesawards o Oct. 20 & 21 o Oct.20 o Oct.20 o Oct.20 o Oct.20 events and offer their
ceremony on o Oct.21 members educa-
day one with o Oct.19 & 21* . tional credits when
. they attend our
reception) and conferences.
Registration Fees  Three-Day* Two-Day* Omne-Day* LunchOnly Corporate  CATIE Awards Dinner Casino Night
plus GST Table of 8 (October 19)* (October 20)
Regular Fee $1,495* $1,145* $795* $100 $600 $125 p.p./$200 for two $100
Table Sponsor
I.E.Canada Member $1,195 $ 845 $495 $ 75 $500 $1,500 for Table of 8 $ 75

Registration fees for the conference includes business sessions, refreshment breaks, any luncheons and speaker presentations.

*All delegates who register for the three-day package, or who register for October 19, will receive a free pass to the CATIE Awards Dinner.
**Non-members who pay the reqular fee will receive a free five-month trial membership with I.E.Canada starting November 1st, 2009.

Please circle the sessions you plan to attend: A or B; C or D; Eor F; G or H; l or J; Kor L; M or N; O or P; Q or R

Payment Method
o Invoice me (l.E.Canada members only)
o Cheque enclosed (make cheque payable to Canadian Association of Importers & Exporters)

o Please charge to my credit card o VISA o MasterCard 0 Amex
Credit Card Number Expiry
Signature for Credit Card
Accommodations: Cancellation/Substitution Policy:

$ Discount rates are guaranteed to delegates =~ Cancellations must be received in
Subtotal at $165 single/double until September writing either by fax to 416-595-

$ 28th, 2009 at the Delta Meadowvale Resort 8226, or by e-mail to confer-
5% GST & Conference Centre located at 6750 Mis- ence@iecanada.com. For cancella-

° sissauga Road, west of the Toronto Airport. tions on, or before October 2nd,

$ After this date, room rates will be based on 2009, there will be a $100 charge for

Total availability. Registrants are to call the administration. After October 2nd,

GST#R100766146 hotel directly at 905-542-4003 or 1-800-

422-8238 and book under I.E.Canada.

cancellations will not be accepted:
substitutions are always welcomed.



