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Kicking Off Our Diamond Anniv ersary!

ase mark your calendars for
|.ECanada’s 75th annual confer-
ence, which will be held from Octo-
ber 23 to 25, 2006.

Our upcoming annual conference,
which will mark the beginning of
|.ECanada’s diamond anniv ersary

year, will take place atthe
Doubletree International Plaza Hotel
Toronto Airport, 655 Dixon Road,
Toronto. Sponsorship information is
available on our Web site
(www.iecanada.cmm).

We hope to see you in October!

Mr. Piice on Mexico

August 10, |.E.Canada and the

Canadian Council for the
Americas hosted a speech and fol-
low up audience discussion with
Mr. John Pice, co-founder and
president of InfoAmericas.
InfoAmericas is a leading market re-
search and strategy consulting firm
based in Miami, Mexico City and
Sao Paolo.

More than 60 people gathered at
the Mississauga Conference Centre
to listen to John's mncise and in-
sightful discussion of the political
and economic situation in Mexico
and best practices for Canadian
firms working with the Mexican
market.

John outlined the current legal chal-
lenge concerning the results of the
July 2 presidential election in which
Mr. Felipe Calderon of the right/
centre FAN party was eleded with a
margin of only 250,000 votes. John
pointed out that regardless of
whether Calderon is confirmed by
the electoral tribunal, which is the
betting choice at this point, the vot-
ing results revealed some interest-
ing demographic patterns.

Calderon won the most votes with
young voters, which flies in the face
of historical patterns in Mexico and
elsewhere that suggest that the left-
ist candidates usually carry the
“young” vote. The leftist candidate,

Mexico, cont'd on pg. 4
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'I'he Toronto Transit Commis-
sion (TTC) has been a member of
|.E.Canada since October 1997.

On January 1, 1954, the TTC was es-
tablished to consolidate and coordi-
nate all forms of local transporta-
tion within Toronto except railways
and taxis. As confirmed in the City
of Toronto Adt, the TTC plans for the
future development of local passen-
ger transportation so as to best
serve the inhabitan ts of the city.

The city and council are not entitled
to exercise a power related to local
transportation, except as it relates

to the Toronto Islands. However,
from a funding perspective,the TTC
functions as one of the agencies,
boards, and commissions of the city
and is dependent on the city for
both operating and capital subsi-
dies.

The TTC dso operates Wheel-Trans,
a transit service for people with dis-
abilities, which is also subsidized by
the city. The TTC is notsubject to in-
come and capital taxes, receives a
full rebate for the goods and ser-
vices tax (GST), and is exempt from
certain property taxes.

Nash Lalji, customs and tax analyst,
treasury sewices, TTC,is responsible
for coordinating the release of the
TTCs imports and exports. He works
closely with TTCS staff, customs bro-
ker, foreign suppliers as well as
Canada Border Services Agency
(CBSA) and U.S. Customs and Bor-

der Protection (CBP) officers to en-
sure TTCS import and export clear
ances comply with Canadian and
U.S. customs procedures and re-
quirements.

Nash Ldji is also a resource for TTCS
materials and procurement staff; he
provides them with interpretations,
advice and guidance on North
American customs legislation, tariff
treatments, NAFA rules of origin,
AMPS, and the tax implications re-
lated to TTC purchases and sevice
contracts. In addition, he coordi-
nates freight and logistics (U.S. and
international) through TTCS aus-
toms broker and carriers.

Benefits of Membership

For Nash, the most valuable benefit
of membership is the updates he
receives from the association on
customs issues in Canada and the
U.S. and developments related to
transportation.

|.E.Canada works with embassies in
Ottawa, Washington and around the
world to keep members informed
of developments in international
trade and customs issues, says
Nash.

|.EToday, the assodation ’s daily e-
mail, keeps members up-to-date on
critical current events and news on
trade and customs issues. And it is
essential that Canadian importers
and exporters are aware of what is
happening at the border points as
well as the very latest changes to
customs regulations.

Tradeweek |.ECanada’s newsletter,
is published twice each month and
provides members with in-depth
coverage of international trade and
customs issues.

As we receive these updates from
|.E.Canada, we do not have to
search for customs changes in
newspapers or on the Internet or
elsewhere.

I.E.Canada provides members with
updates on compliance issues on a
regular basis. “We received a copy
of the AMPS Master Penalty Docu-
ment, which covers over 200 con-
traventions of the Canada Customs
Act,” he adds.

“Since receiving this document from
I.E.Canada, we have been very pro-
active in terms of compliance,” says
Nash. “We carefully check our bro-
ker invoices to verify that the tariff
treatments, currency codes, descrip-
tions, classification numbers, value
for duty codes, duty rates and val-
ues cited for goods are correct.

Any errors made by our broker are
corrected immediately; we complete
and submit the B2 Canada Customs
- Adjustment Request Formnto avoid
the imposition of a fine or a penalty
by CBSA. At TTC,we ensure that our
accounting, reporting and record
keeping comply with government
regulations.

We do not allow our broker to clear
shipments through customs until
the customs documents have been
checked. Once the information on
the customs documents has been
verified, we authorize our broker to
clear the shipments. If preferential
tariff treatment is claimed, we en-
sure we have a \alid NAFTA cettifi-
cate of origin.

The association also helps members
to solve their own customs issues or
directs them to the right contact at
CBSA or CBP for help.

|.E.Canada also conducts seminars
and conferences across Canada that
are very informative, adds Nash.
Ministers and senior CBSA and CBP
officers update delegates on North
American customs issues as well as
the impending changes that could
affect their businesses. The events
address not only the challenges that
importers and exporters face but
what international trade service

Profile, oont’d on pg. 5
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Shipping and Trade

Leo Ryan

Shipping and Trade Horizons, a
Tradeweek ®lumn, is produced by leo
Ryan. The column addresses Canadian in-
dustry issues and trade developments of
interest to our members.

Hot Globd Termi-
nal Market

a,sed on bullish forecasts for

orld maritime trade, including
strong growth in port activity on

the west coast of North America fu-
eled by consumption of consumer
goods from China and commaodity
exports to Asia, terminal assets have
become a hot market. Fraser Surrey
Docks, near Vancouver, is the latest
to join the list of sales candidates.

In this spedalized sedor, Hong
Kong-based Hutchison Port Hold-
ings (HPH) isthe world’s largest op-
erator, with facilities in 17 ports. Its
latest investment was for a major
container terminal at Poland’s Port
of Gydnia, on the Baltic Sea, further
strengthening H PHS network in
northern Europe.

Other key global players worth not-
ing are the Goldman Sachs Group,
which recently won regulatory ap-
proval to buy Associated British Port
Holdings, Singapore’s FSA Interna-
tional Pte., and Dubai’s DPWorld,
which last February purchased P&O

Horizons

Steam Navigation for US$6.8 billion
but, due to an uproar by U.S. law-
makers, has been forced to divest
itself of the British fir m’sterminals
in six U.S. ports.

According to Gino Crisanti, presi-
dent and CEO of Fraser Surrey
Docks, the terminal has attracted
“significant interest from a variety
of potential purchasers’

He told this observer that “interna-
tional and global players” are
among the interested parties, add-
ing that a final transaction could
take place before the end of this
year. Crisanti declined to suggest a
transaction figure but the purchase
price is expected to exceed US$100
million. Hong Kong-based ABN
AMRO has been appointed to
handle the negotiations.

As previously reported in this col-
umn, Fraser Surrey Docks suffered
a tough blow earlier this year when
container cargo from CP Ships was
transferred by Hapag-Lloyd, new
owner of CP Ships, to the Port of
Vancouver. As a esult, Fraser Sur
rey Docks has laid off about 30 per
cent of its workforce since the last
CP Ships vessel berthed there in
February.

On both Asia-Pacific and South
America services, CP Ships vessels
had called regularly at Fraser Sur-
rey Docks, whose box throughput
rose by 17 per cent to 373,000
TEUSs in 2005.

Over the past few years, Fraser Sur-
rey Docks and the Fraser River Port
Authority had invested some C$190
million upgrading the container fa-
cility and building an intermodal

yard, increasing capacity to

415,000 TEUs.

Within a few years, in fact, Fraser
River Port soared to second place
among Canadian ports, with total
cargo attaining 39 million tonnes in
2005 compared with 22 million

tonnes in 2001. The port handles
substantial shortsea coastal traffic
generated by the forest industry
and is the biggest mover of Asian
import automobiles in Canada.

Crisanti is optimistic about overall
cargo trends, stressing, “we are
heading for a record year in
breakbulk, led by strong steel activ-

ity

He said that “we are also engaged in
active dialogue with container op-
erators” to eventually offset the loss
of CP Ships. The latter had ac-
counted for an estimated 70 per
cent of the terminal’s box business.

Meanwhile, in a related develop-
ment, Hong Kong's Oiient Owerseas
International Ltd. (OOIL), owner of
TSITerminal Systems Inc., recently
invited offers for its terminals in
North America, including Vanterm
and Deltaport in Vancouver, and
tw o units in New York and New Jer
sey. It's al part of a strategy to
boost share prices and concentrate
on the core shipping business.

Leo.Ryan@bellnet.ca

BQCC, cont'd from pg. 1

|.ECanada’s represertativ e onthe
BCCC Subcommittee on Contin-
gency Planning, participated in a
table top exercise intended to fur-
ther the development of a bi-na-
tional business resumption protocol
in the event of an emergency at the
border. Representativ es ofthe pub-
lic and private sectors from both
Canada and the United States par-
ticipated in the exercise. The sce-
nario involved a major disruption at
the Ambassador Bridge and a pe-
riod of heightened security con-
cerns, which significantly disrupted
cross-border movement.

The main issue that came out of dis-
cussions was @mmunication: Who
communicates, what and when and

BQCC, ont’d on pg. 5
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|.ECanada’s Interns

Allie Zhang

e would like to introduce you
to Allie Zzhang and Eric Law,
our summer interns at |.E.Canada.

“Allie and Eric brought enthusiasm,
new perspectives and commitment
to the association,” says Mary
Anderson, president, |.E.Canada.
“Allie and Eric willingly contributed
to the association and demon-
strated positive attitudes to support
|.ECanada’s ever-expanding w ork.
The temporary assignments offer a
structured work experience for in-
terns to learn about prospective ca-
reers and allow the host organiza-
tion access to talented individuals,”
says Mary.

Allie graduated from the University
of Western Ontario with a Bachelor
of Arts degree in Media Studies. She
continued her education at Centen-
nial College where she studied In-
ternational Business Management.

She is now working as a communi-
cations intern at |.E.Canada, and is
the acting secretary of the Canadian
Council for the Americas (CCA) and
the Brazil-Canada Chamber of Com-
merce (BCCC). She helps the three
groups with a number of activities,
including: assembling stories for
|.EToday, |.ECanada’s daily e-mail,
and the CCA and BCCC weekly e-
newsletters; coordinating CCA
events; and assisting with the recent
CCA strategic planning session.

Prior to joining I.E.Canada, Allie
spent a year working as a corre-
spondent at Global Chinese Press.
During her time as a correspondent,

Eric Law

she performed general office duties
and worked with executive editors
to conduct research as well as write
and edit news and entertainment
stories on a daily basis.

Fluent in English and Mandarin,
Allie is interested in working in a
dynamic, cross-cultural environ-
ment. She is currently looking for a
full-time, entry-level position in
communications, marketing, or of-
fice administration. Allie can be
reached by e-mail at: hui-j-
zhang@hotmail.com.

Eric Law is a volunteer at |.E.Canada.
He graduated from McMaster Uni-
versity with a Bachelor of Com-
merce (Honours) degree.

He is fascinated by the business op-
portunities and successes that can
be cultivated by Canadian busi-
nesses in the global trade environ-
ment.

Eric loves to read about current
events and enjoys experimenting
with new recipes in the kitchen. He is
currently focused on entry-level ca-
reer opportunities in marketing or
accounting in Ontario.

If you are looking for a hardworking
graduate to meet your recruiting
needs, please contact Eric by e-mail at:
lawelback@hotmail.com.

Mexico, cont’'d from pg. 1

Mr. Andres Manuel lLopez Obrador,
defied tradition by carrying the col-
lege educated voters. John dis-

cussed why these developments
may have occurred and concluded
that young Mexicans are more com-
fortable with the globalization pro-
cess and the opportunities that it
could present for Mexico.

John believes that the post-election
legal challenge posed by Mr Lopez
Obrador will ultimately strengthen
Mexican democracy, and illustr ates
how far the Mexican electoral pro-
cess has advanced in terms of trans-
parency and fairness in less than
tw o decades.Whoever is ultimately
declared the winner will need to
work with a divided Mexican Con-
gress to advance critical legislation
needed in the labour, tax and en-
ergy areas. As a result of political
squabbling, Mexico has not been
able to pass meaningful legislation
for nine years, and cannot afford a
further standstill. John believes that
both Mr. Calderon and Mr. Lopez
Obrador would be able to break the
Congressional logjam.

John pointed out that Mexico’s mac-
roeconomic picture is healthy and
believes that it should continue if
Mexico enacts the necessary legisla-
tion. Itis increasingly seen in interna-
tional markets as less of a risky invest-
ment. While Mexico has lostmanu-
facturing jobs to China and elsewhere
it continues to have a robust
economy in heavy and more sophisti-
cated manufacturing operations.

John cautioned that Canadian inves-
tors in Mexico need to review care-
fully their aims and strategies.
Whether a company invests directly
or undertakes a joint venture, for ex-
ample, depends on several factors.
Similarly, exporters to Mexico should
be careful about a number of issues,
including representations by Mexican
distributors that they have national
coverage.

More information about
InfoAmericas, including their newslet-
ters and publications, can be found at
www.infoamericas.om.



tradeweek

August 15, 2006 |Vol. 117, No. 15

Member Profile, cont’'d from pg. 2

providers are doing to support their
clients.

Conference attendees hear first-
hand from customs lawyers, senior
government officers and leaders
within the private sector about the
very latest developments related to
customs, transportation, audits,
compliance, etc.

“l.ECanada’s mnferences help meto
gain a better understanding of
CBSAs expectations as well asthe
customs program changes that are
planned for the future,” says Nash.

“The conference attendees receive
excellent materials and everyone
learns something,” he adds.

BQCC, cont’d from pg. 3

to whom. An issue for |.E.Canada,
assuming the authorities decide to
communicate with the trading com-
munity through associations, is how
it should be preparing to communi-
cate with members in the event of
an emergency situation at the bor-
der. This issue will be raised at a fu-
tur e meeting of the assodation s Se-
curity Subcommittee.

Some suggestions made by partici-
pants relating to other issues in-
cluded that:

« Restrictions be waived on hours of
operation for drivers;

« Information on border wait times
be updated at 10-minute intervals;

« Other government agencies, such
as the Food and Drug Administra-
tion and the United States Depart-
ment of Agriculture, recognize C-
TPAT status in order to alleviate in-
spections by those agencies; and

« Personnel from the bridge au-
thorities be provided with hand-
held scanning devices to identify
FAST/ C-TPAT loadsto pul | them out
and move them to the head of the
line.

According to Patrick the table top

exercise was clearly useful. Future
exercises will further refine the
business resumption protocol.

Advance Commercial Information
(ACl)/e-Manifest

On August 4, 2006, |.E.Canada and
the Canadian Manufacturers and Ex-
porters (CME) had a joint meeting

in Toronto with of ficials from the
Canada Border Services Agency
(CBSA) to hear about the status of e-
Manifest and to discuss how future
consultations with the trade com-
munity might be structured as CBSA
moves forward with developing the
next phases of Advance Commercial
Information (ACI) and establishing a
deployment strategy.

During the meeting , Mr. Kin Choi,
director general, major project de-
sigh and development within the in-
novation, science and technology
branch, announced that both the
business and IT development units
involved with the development of
ACI have been combined under his
leadership; this is viewed as a very
positive development to ensure that
officials from both areas are fo-
cused on the same priorities.

Following a general discussion,
both associations were asked to
outline their views and suggestions
with respect to the creation of a
consultative mechanism for ACl, in-
cluding the terms of reference, in
advance of a further meeting with
CBSAto take place in September

For their part, I.E.Canada and CME
have requested that CBSA present
for discussion a proposed “end-
state” at the September meeting.
Clearly defining the “end-state” is
viewed as the first step in the con-
sultative process in order to elicit
valuable input from the trade com-
munity , and espegally from impor t-
ers. To assist (BBSA in this regard, an
ad hoc group of members from
I.E.Canada and CME will meet later
this month to draft a proposed
“end-state” from an impor ter’s per-

spective. Once the draft proposal
has been prepared, members of
both associations will be consulted
more broadly and CBSA will also be
presented with a copy of the draft
for its input.

Members interested in the future of
ACI are encouraged to become in-
volved in the assodation’s ACl Sub-
committee, which is chaired by
Tracey Speaes of Winners Mer-
chants International.

The next meeting of the BCCC will
be held in September.

Members with questions or com-
ments regarding the foregoing are
invited to contact Carol Osmond,
|.ECanada’s senior policy advisor,
at: cosmond@iecanada.com or
(416) 760-0024.

Exporter Mission from Ecuador

group of eleven companies

rom Ecuador will be visiting
Toronto and Montreal during the
first week of September to establish
contacts with Canadian buyers. The
exporters represent food (pro-
cessed/fresh) and flower sectors.

One-on-one meetings, coordinated
by Trade Facilitation Office Canada
(TFOC) and the Ecuadorian Trade
Office, CORPEI, will be held at the
following locations:

e Toronto: Tuesday, September 5 -
Wednesday, September 6 atthe
Sheraton Hotel, 123 Queen Street
West

e Montreal: Thursday, September 7
to Friday, September 8 atthe
Sheraton Four Points, 475, rue
Sherbrooke Ouest

For more information and to book
an individual meeting, please con-
tact Lidia Karamoun, TFOC, by e-
mail at karamoun@tfoc.ca, by fax at
613-233-7860 or by telephone at
1-800-267-9674 ext. 27.
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Seizing the right global opportunity can help you

turn risks into timely rewards.

Are you tr ying to ensure proper credit and deliver y in
unfamiliar countries? Dealing with new foreign contacts?
Managing risk in places where you are not known?
Weere your North American connection for trade “nance
worldwide. W ith our ongoing investment in technology
and expertise, coupled with our commitment to superior
quality and ser vice, weere well-equipped to ser ve the
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Latin America and Europe. If your business is on the fast
track to growth, we can provide the support you need
to take advantage of global opportunities. F or more
information, visit http:/  /corporate.bmo.com/trade“nance
or call your Relationship Manager
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