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Capitalizing on Global Change

The Honourable David L. Emerson,
Minister of International Trade and

Minister for the Pacific Gateway and
the Vancouver-Whistler Olympics

er 75th annual conference,
rade show and gala will take
place October 23-25 at the
Doubletree International Plaza Ho-
tel, which is closeto the Toronto air-
port. Join us for this three-day
event and help usto kick-off our
diamond anniversary year celebra-
tions.

|.E.Canada knows that only those
importers and exporters committed
to continuous innovation will capi-
talize on global change. That’s why
we have arranged an impressive
roster of speakers to explore the lat-
est issues related to trade and cus-
toms.

The Honourable David L. Emerson,
minister of international trade and
minister for the Pacific Gateway and
the Vancouver-Whistler Olympics
will be the opening keynote speaker
on October 23, 2006. Minister
Emerson will outline how the fed-
eral government is advancing
Canada’s global commer ce priori-
ties. He will also update delegates
on the Pacific Gateway Initiative.

To succeed in irternationa | trade,
Canada must ensure that the move-
ment of people and goods around
the world is fast, seamless and se-
cure.

As the most trade-dependent G7
country, Canada intends to take
maximum advantage of trade rela-

Conference, cont'd on pg. 2

Our Diamond Anniversary Gala

OJI’ diamond anniversary gala
on October 23, 2006, will pro-

vide you with an opportunity to
promote your country - and the
trade and investment opportunities
it promises - to conference del-
egates.

There will be food, drinks and
prizes. Please feel free to bring a
signatur e food from your country,
share a unique cultural experience,
or donate a prize. For details,
please visit our Web site
(www.iecanada.com) or cal Fée at:
(416) 595-5333 ext. 29.

Shippers and ACE

Shippers Have an Important Role
to Play in Ensuring Information on
Bills of Lading and Commercial In-
voices is Accurate and Detailed

Geoff Wood, assistart manager, op-
erations, Ortario Trucking Associa-
tion, wrote the following article.

.S. Customs and Border

Protection’s ((BP) Automated
Commercial Environment (ACE)
truck e-Manifest system will soon
be mandatory for all carriers enter-
ing the United States. Currently, ACE
truck e-Manifest is operational at a
number of major U.S. ports of entry
and available for voluntary use.
Many carriers have already imple-
mented ACE to ensure a smooth
transition into the mandatory use
of the program. Shippers are en-
couraged to work with their part-
ner carriers currently using ACE to
ensure shipment information is ac-
curate and sufficiently detailed, and
provided to carriers in a timely
manner and in a format that will as-
sist them to complete e-Manifests.
Preparation and communication on
issues related to ACE between ship-
pers, carriers and brokers will be
essential for the successful transi-
tion to this new way of doing busi-
ness onthe U.S border.

ACE is the new U.S. trade processing
system that will eventually replace

Shippers oont’d on pg. 5
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Genetically Engineered RiceTrace Amounts in Food S/stem

Long grain rice

Keith Mussar, chair of I.ECanada’s
Processed Foods Committee, wrote
the following article.

'I'Face amounts of a genetically en-
gineered variety [LLRICE601] of
long grain rice have been uninten-
tionally released into the U.S. food
supply. The release appearsto be
wide spread.

It isillegal to import this variety
into Canada, even at trace levels,
as it is not approved for use in
Canada.

The variety does not pose a health
risk to humans, animals or the envi-
ronment at trace levels.

The Canadian Food Inspection
Agency (CFIA) is placing the onus
on importers and the food industry
to be responsible for ensuring the
rice they import does not contain
LLRICEG601.

CFIA Management Approach:

* CFIA will be testing imported com-
modity rice. Limited testing will
begin in one to two weeks; CFIA is
validating testing methods. Not all
rice shipments are to be tested -
this is not a CFIA inspection blitz.

« If commodity rice accompanied by
a certificate or document verifying
the shipment does not contain
LLRICE601 is found to contain
LLRICE601, no action will be taken
with respect to that shipmen t. The
rice will not be detained or be re-
quired to be returned to country of
origin or destroyed. CFIA will fol-
low up with the importer of record
directly. Inaeased inspedion and
testing of the impor ter’s future
commodity rice shipments should
be anticipated.

« If commodity rice shipments with
no accompanying certificate or
document verifying the absence of
LLRICE®60L1 test positive, the ship-
ment will be required to be re-
turned to the country of origin or
destroyed by the impor ter.

» CFlAdoes not intend to test fin-
ished products containing rice that
will be imported into Canada. Also,
CFIA does not intend to test finished
products containing rice that are
currently on retail shelves. No fin-
ished product recalls are anticipated
at this time.

* Inspection of commaodity rice will
take place after the rice has cleared
customs.

* CBSA will notify CFIA of a ship-
ment being imported to Canada;
CFIA will sample and test the ship-
ment.

What Importers Can Do

« Provide documentation verifying
commodity rice shipm ents do not
contain LLRICE601.

« Verification can take the following
forms: testing; audit documentation
detailing seed source and manage-
ment of rice purity to avoid the
presence of LLRICE601; importing
rice grown in geographic regions
known to be free from trace levels
of LLRIE601; or a combination of
these methods. Other options may
also be acceptable; CFIA is not being

prescriptive regarding verification
methods.

® A list of laboratories accredited for
testing for LLRICE601 can be found
at: www.bayercropsdence.com/
BAYER CropSdence/BCSUsf/id/
Bio_TestingServices. No @mmercial
laboratories in Canada are currently
available.

For further information, please con-
tact Keith Mussar, chair of the Pro-
cessed Foods Committee, at:
kmussar@iecanada.com or 905-
542-2082.

Welcome New Members!

e following companies joined

I.ECanada in August 2006.We

are very pleased to welcome our
new members!

Custom House
Cheryl Girling
Account Executive
Montreal, Quebec

Groupe Conseil C-tpat Inc
Dominic Mclnnis

President

Granby, Quebec

JDB International Inc.
Jacques Botbal

Owner

Montreal, Quebec

Miller Thomson LLP
Dalton Albrecht
Partner

Toronto, Ontario

Conference, cont’d from pg. 1

tions with emerging powerhouses
such as China and India. Going well
beyond transportation infrastructure,
learn how Canada’s strategy can help
your company to strengthen links
with countries around the world and
deepen links with Asian-Pacific mar-
kets and supply chains.

Conference, cont’d on pg. 3
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Shipping and Trade

Leo Ryan

Shipping and Trade Horizons, a
Tradeweek ®lumn, is produced by leo

Ryan. The column addresses Canadian in-

dustry issues and trade developments of
interest to our members.

Rising US Trade
Role for Canadian
Ports

e recent annual conference of

the Association of Canadian Port
Author ities (ACPA) examined ongo-
ing nuts and bolts matters like secu-
rity initiatives, environmental stew-
ardship, relations with municipali-
ties and property taxation. But what
dominated the event was the infra-
structure capacity challenge - and
the suggestion that Canada’s ports
have possibly a major opportunity
as“facilitators of U.S trade.”

The leading container ports of
Vancouver, Montr eal and Halif ax are
already handling increasing vol-
umes of cargo originating especially
from the U.S. Midwest. And the re-
mote Port of Prince Rupert, in
northern British Columbia, will be
entering this market with a big box
terminal slated to go on stream in
the fourth quarter of 2007.

But in light of the fact that American
ports and inland gateways are ex-

Horizons

pected to experience serious bottle-
necks again in the near future, as a
result of insufficient infrastructure

to meet the demands of exploding
Asian trade, opportunities beckon
for Canadian ports if they play their
cards right. This was the central
message from keynote speaker
Stephen Poloz, senior vice-president
and chief economist, Export Devel-
opment Canada (EDC).

To put things in to perspectiv e, Poloz
compared the tremendous invest-
ments being made in Asia, particu-
larly China, with what he regarded
as the catch-up mode of U.S. trans-
portation infrastructure.

Over the next five years alone, Poloz
pointed out, port capacity in Asia is
slated to double. But in the United
States, a lot of investments are be-
ing poured into security rather than
capadty.“This is like thr owing sand
into the wheels”

One should recall that container ex-
pansion acoounts for the lion’s
share of the Port of Montreal’s five-
year corporate plan of $146.7 mil-
lion. The port also has a large land
bank at its disposal on the St.
Lawrence Rier at Contrecoeur.

The Port of Halifax, currently enjoy-
ing a strong revival thanks to its
growing appeal for carriers serving
the east coast of North America via
the Suez Canal, still has plenty of
unused terminal capadty.

With a tripling of container
throughput forecast for 2020, the
Port of Vancouver has eamarked
expenditures of $1.35 billion. The
construction of a second container
terminal at Deltaport has, however,
been delayed by extended environ-
mental impact studies. Capt. Gor-
don Houston, president and CEO of
the Vancouver Port Authority, ad-
mits to being greatly frustrated by
“the absolute distortion of realities”
by a Delta lobby group called APE
(Against Port Expansion).

To further develop their U.S busi-
ness, Canadian ports presently ben-
efit from generally excellent
intermodal connections as part of a
total transportation system. And
maintaining seamless services for
shippers is crucial for the future,
along with the need for Ottawa to
give greater priority to addressing
an overall transportation infrastruc-
ture deficit estimated to exceed
$100 billion.

Meanwhile, infrastructure financing
remains a hot issue that Canadian
ports hope will be resolved by the
Conservative government when it
tackles amendments, perhaps late
this fall, to the Canada Marine Act
(CMA).

“The ability of CPAs (@nadian Port
Authorities) to borrow funds ought
to be based on commercial banking
tests, not set by way of bureaucratic
regulation,” commented an ACPA
letter to Transport Minister
Lawrence Cannon.

The CPAs want Ottawato permit
new financing alternatives such as
tax-exempt bonds used widely in
the United States. They feel that the
CMA should be amended through
ports obtaining government guar-
antees to pledge federal property
and other related collateral seaurity.
They also seek the removal of the
20 per cent cap on federal funding
and the creation of a dedicated fund
for port infrastructure projects.

Conference, cont’'d from pg. 2

Alain Jolicoeur, president of the
Canada Border Services Agency
(CBSA), is also confirmed as a keynote
speaker. He wil addressthe topic
“From the Top - BAs Piorities and
Futur e Direction.” Mr. Jolimeur is the
ideal person to address key CBSA ini-
tiatives and to outline trends and de-
velopments that may affect the man-
agement of Ganada’s border, which,

in tur n, impact Ganada’s importers

Conference, cont’d on pg. 5
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Member Profile

Darrel Rearson, senior partner, Gottlieb
& Pearson

ttlieb & Pearson has been a
ember of |.E.Canada since Oc-
tober 1, 1971.

Gottlieb & Pearson serves a multi-
national clientele as the only Cana-
dian law firm dedicated for more
than 35 years to the practice of cus-
toms and international trade law.
Gottlieb & Pearson has offices in
Montreal and Toronto. The firm was
founded in 1962 by Richard
Gottlieb who is senior partner man-
aging the Montreal office. Darrel
Pearson joined the firm in 1982 and
managesthe Toronto office. Other
members of the firm are partners,
Jesse Goldman and MichaeWoods,
and associates, Shane Brown and
Martha Harrison.

Our practice focus is on advising our

clients and their lawyers on Cana-
dian legal matters germane to the
international trade environment in
which they do business. In addition
to the Canadian laws of customs
and international trade, which re-
late to the regulation of imports
and exports, we advise clients on
laws that are tangential to their
trading businesses.

As a result of our vast experience in
representing domestic and foreign
companies, trade associations and
government agencies, we have
gained considerable knowledge of
the markets, economies, cultures
and people of Ganada’s interna-
tional trading partners. We keep
abreast of current trade and eco-
nomic policy issues and are well
briefed on financial, industrial and
government matters affecting inter-
national trade to and from Canada.

What is your role in your firm?

| am a senior partner in the law

firm of Gottlieb & Pearson and
manage our Toronto office. In addi-
tion to serving our clients, | am
heavily involved in quality control

of our legal services and in the mar-
keting and promotion of our law
firm both in Canada and abroad.

What are the benefits of being a
member of |.E.Canada?

The key benefits of being a member
of |.LE.Canada are two-fold: obtain-
ing critical information and having

a voice. Members are well informed
of customs and international trade
developments that affect their abil-
ity to conduct international busi-
ness.

Members’ voices are heard in public
and at both the political and bu-
reaucratic levels of government
through the following channels:
|.ECanada’strade committees as
well as those committees that deal
generally with customs and legisla-
tion, supply chain and other regula-
tory matters; and the office of the
association president, which ad-

dresses key issues of utmost impor-
tance as they arise.

How has the association assisted
your firm with respect to trade is-
sues?

Gottlieb & Pearson has been a
member of the association since its
infancy. Membership has offered
our firm an opportunity to become
knowledgeable about the problems
faced by members in terms of the
business aspects of international
trade and customs. |.E.Canada
membership has also given us the
opportunity to develop an under-
standing of the underpinnings of
the legal issues upon which we are
asked for our opinion and advice.
We have also taken the opportunity
to bring legal issues to I.E.Canada
that we believe are of broad-based
importance to exporters and im-
porters and have specifically helped
develop the agendas for many of
the sub-committees.

What are the most valuable ben-
efits you receive from I.E.Canada?
Without doubt, the opportunity to
serve as legal counsel to committees
over the years has been the most
valuable benefit. Today, we sewe as
legal counsel to the Textiles and Ap-
parel Committee and the Electronics
Import Committee. In the past, we
have also assisted the Canadian
Meat Importers and Exporters Com-
mittee, the Canadian Association of
Footwear Importers and the Pro-
cessed Bods @mmittee . We are
also very involved in the Customs
and Legislation Committee and the
Supply Chain Committee. Several
years aga my partner, Richard
Gottlieb, served for a number of
years as legal adviser of the board
and | am delighted to also have this
opportunity to serve.

What is the value of membership
to a new importer or exporter?
What comes to mind as being of
greatest value to a new importer or
exporter member is the opportu-

Member Profile, cont'd on pg. 5
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nity to quickly become aware of the
key aspects of customs and interna-
tional trade regulations that affect
their business. Also, the exchange
of information with members who
are facing the same issues is of
paramount importance.

Are there any issues your firm
would like I.E.Canada to address
in the future?

This is really a question that should
be put to core member companies
who are the backbone of the mem-
bership. It is these importers and
exporters whom we should focus
on assisting by facilitating import
and export trade and commerce.

Do you find our seminars and
conferences beneficial to your
firm?

My partners, associates and | are
frequently requested to deliver pa-
pers at |.E.Canada seminars and
conferences. It is clear from the
participation of members who at-
tend these conferences that they are
of great benefit. This is so not only
in Toronto where |.ECanada mem-
bers are largely concentrated but
also in Montreal and Calgary where

|.E.Canada has focused on outreach.

The seminars and conferences offer
a variety of subject matters, gener-
ally attract excellent speakers both
from the private and public sectors,
and are always well attended.

Shippers, cont’d from pg. 1

the Automated Commercial System
(ACS), the current import system
used by BP Transition to ACE be-
gan in October 2003 with the
launch of the ACE Secure Data Por-
tal, a customized web page that
provides a single gateway to access
CBP information via the Internet for
CBP, the trade community and par -
ticipating government agencies .

All carriers are currently required to
submit manifests detailing ship-
ment, carrier and other information
to enter the United States (prima-

rily a paper process until release of
ACE). ACE allows truck manifests to
be submitted electronically to CBP
prior to atruck’s arival at a United
States land border crossing. This
enables (BPto pre-saeen aew,
conveyance, equipment and ship-
ment information before the truck
arrives atthe border.

Truck e-Manifests may be submitted
to CBP using either the ACE Secure
Data Portal or Electronic Data Inter-
change (EDI). Carriers have three
EDI options: develop a customized
EDI interface; use application soft-
ware provided by a vendor; or em-
ploy athir d party service provider.
When a truck approaches the pri-
mary booth, the e-Manifest is auto-
matically retrieved by CBP officers
along with the matching pre-filed
entries, in-bond requests and other
release declarations.

Shippers can assist carriers using
the ACE truck e-Manifest by being
cognizant of two important changes
that CBP will require of carriers
when submitting e-Manifests— the
description of the freight being
transported and the correct identifi-
cation of quantity and unit of mea-
surement for the goods on the
truck. For the e-Manifest, more de-
tail will be required in the descrip-
tion of freight. For instance, carri-
ers will no longer be permitted to
submit manifests indicating such
terms as “auto parts” or “freight of
all kinds,” but instead will be re-
quired to identify the type of auto
part such as"muf flers” or“carbure-
tors.” Poviding the correct desaip-
tions will enable U.S. Customs offi-
cials to identify easily the freight be-
ing transported. Similarly, shipment
quantities will require additional de-
tail and will need to be reported in
the lowest number of external pack-
aging units. Quantity descriptions
based on skid count (e.g. 26 skids of
carburetors) will no longer be ac-
cepted; rather carriers will be re-
quired to identify the number of
cartons containing the carburetors

(e.g. 5,000 cartons containing car-
buretors).

Because a majority of carriers will
complete e-Manifest information
using the bill of lading provided by
the shipper, shippers must recog-
nize the importance of giving the
correct detailed commaodity de-
scription and quantity information
on shipment documentation so that
carriers can correctly prepare the e-
Manifest. Inaccurate information on
the e-Manifest or information that

is inconsistent with the entry data
submitted by the broker will cause
confusion at the border for carriers,
brokers and customs officers, and
could result in a truck being turned
back or significantly delayed.

Note that under ACE, brokers still
require a copy of a commercial
(customs) invoice to complete the
entry for the shipper’'s goods piior
to the arrival of the truck at the bor-
der. Eitherthe shipper or the car-
rier will have to forward this in-
voice information to the broker
well in advance in whatever format
the broker can receive this informa-
tion (e.g. EDI, e-mail or fax).

In the coming months, the Ontario
Trucking Assodation wi |l be work-
ing closely with other trade associa-
tions such as |.E.Canada and the
Northern Border Customs Brokers
Association to ensure all supply
chain partners are aware of these
and other important requirements
under ACE. As the supply chain be-
gins to embrace ACE, there has
never been a more important time
for shippers, carriers and customs
brokers to communicate effectively
to ensure the smooth flow of goods
acrossthe U.S border.

Conference, cont’'d from pg. 3

and exporters. Mr. Jolimeur is aso
available to participate in a question-
and-answer session. For details about
the conference, please visit
www.iecanada.com/ events.html.
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Seizing the right global opportunity can help you

turn risks into timely rewards.

Are you tr ying to ensure proper credit and deliver y in
unfamiliar countries? Dealing with new foreign contacts?
Managing risk in places where you are not known?
Weere your North American connection for trade “nance
worldwide. W ith our ongoing investment in technology
and expertise, coupled with our commitment to superior
quality and ser vice, weere well-equipped to ser ve the
needs of importers and exporters who do business in Asia,
Latin America and Europe. If your business is on the fast
track to growth, we can provide the support you need
to take advantage of global opportunities. F or more
information, visit http:/  /corporate.bmo.com/trade“nance
or call your Relationship Manager
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